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Safe Harbor Provisions

This presentation contains forward -looking statements within 
the meaning of the Securities Litigation Reform Act of 1995 
that are based on current expectations, estimates and 
projections about the Company's business, management's 
beliefs, and assumptions made by management. 

These statements are not guarantees of future performance and 
involve certain risks, uncertainties and assumptions that are 
difficult to predict. Therefore, actual outcomes and results may 
differ materially from what is expressed in such forward -
looking statements.

These statements speak only as of today and the company 
undertakes no obligation to update any such statements to 
reflect events or circumstances occurring after today.
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Planar at a Glance

Public Company

ÁFounded in 1983, I.P.O. in 1993 - Nasdaq: PLNR

ÁHeadquarters - Beaverton, OR

º International Operations in Finland, France, Italy, China and Taiwan

Improving Business Conditions

Á$25+M in cash, no debt

ÁGrowth in Sales and Profits expected in fiscal 2010

Focused on customized specialty display products and systems 
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Focus

Consumer / 
Home Theater

Command and 
Control and Large 
Signage Video 
Walls

Enterprise and IT

Embedded 
Displays 
and Small 
Format 
Digital 
Signage

http://www.planarembedded.com/applications/handheld/
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Why Specialty Displays at Planar?

Customization is a core competency within Planar

Specialty and custom display markets offer a number of 
growth opportunities
Á 3D and touch applications

Á(ÕÊÙÌÈÚÌËɯÚ×ÌÕËÐÕÎɯÖÕɯɁÐÕÍÙÈÚÛÙÜÊÛÜÙÌɂ

Á Digital signage (Indoor large format video walls, and indoor and outdoor 
customized displays)

Specialty display markets offer better gross margin 
opportunities
Á More opportunity for differentiation

Á Fewer large competitors
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Embedded Displays and Small Format Signage 

Leverages historical core competency in EL Technology

Offerings include customized EL and AMLCD panels

Focused on applications where usage conditions are very 
demanding:

Á Rugged, temperature tolerance, shake/shock, 3D, etc.

Applications in Transportation, Military, Medical, Retail

Emerging Opportunity in Custom Digital Signage

http://www.planarembedded.com/products/in-vehicle/
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Command and Control and Large Format Signage

Acquired Clarity Visual Systems, Sept. 2006

Á+ÌÈËÌÙɯÐÕɯ"ÖÔÔÈÕËɯÈÕËɯ"ÖÕÛÙÖÓɯ1ÖÖÔɯɁ5ÐËÌÖɯ
6ÈÓÓÚɂȮɯÛÙÈËÐÛÐÖÕÈÓÓàɯÜÚÐÕÎɯÙÌÈÙɯ×ÙÖÑÌÊÛÐÖÕɯÊÜÉÌÚ

Emerging opportunity in LCD Video Walls

ÁNew Market: Indoor Digital Signage Applications
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Enterprise and IT

Virtual business model

ÁStrong supply chain, logistics and distribution 
partners

ÁAbility to leverage into other product lines

Current revenue base is primarily PC Monitors

Selling increasing percentage of higher margin 
products through established pipeline             

Á Touch and Widescreen Monitors, Thin -client 
Network Monitors, Projection Equipment, etc.
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Consumer/Home Theater

Acquired Runco International, May 2007

#1 Brand in high-end, luxury video products

Leverages established premium dealer channel


